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Buying Smart

Using the PR.I.C.E. model to make smart purchases



P.R.1.C.E.

*P-urpose
*R-isk
°|-ntrinsic Value
C-ommitment
*E-motional Investment




Purpose

* Does the purpose of this purchase meet a “need” or a “want?”
e Always the first question




k

* Do | need to take out credit or a loan?
* Will buying this item jeopardize my ability to buy other needs?
e Generally, financial risks only taken for what we need




Intrinsic Value

* Will this improve my relationship, sense of home, pride, etc?
* Could | find the same value at a lower price?

* Will the intrinsic value increase, decrease, or stay the same
over time?

* Could | spend the same amount of money on something that
has more intrinsic value?
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Commitment

* Will this purchase need upgrades, fixes, maintenance, etc.?
And am | able to afford the cost of those?

* Am | willing to put in the time and effort needed to use this
purchase?

* Will | be in a good place financially to make any potential
payments down the road?






Emotional Investment

* Am | emotionally ready to deal with the pressure of a possible
payment plan?

* Will the upkeep of this purchase cause stress?
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